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Changes Afoot in the U.S Real Estate Market 

Spring traditionally kicks off the homebuying season, and 2022 is no different. After two years of 30-year fixed-

rate mortgages hovering in 3.0% territory and sales prices soaring, buyers and sellers may be looking at this 

buying season with some trepidation. The 30-year fixed-rate mortgage jumped from 3.10% in December 2021 

to 4.17% in March 2022; by May 3, it had climbed further to 5.45%. At the same time, economic uncertainty 

persists. Although previously linked to COVID-19 pandemic challenges, today’s issues have morphed into 

more familiar, albeit still challenging, territory: home affordability and supply as well as inflation and economic 

growth. 

 

Considering the rapid shift in the market environment and the launch of the 2022 homebuyer season, Federal 

Home Loan Bank San Francisco set out to survey its member institutions about the real estate climate in 

Arizona, California, and Nevada. Member institutions provided insight into issues weighing on homebuyers and 

how financial services companies are anticipating demand to manifest. 

 

Home Purchases Prices Continue to Grow 

Since the 2008-09 recession, home prices have maintained an upward trend in the U.S., with a significant leap 

in the median sales price of a home in just the past year. According to the St. Louis Federal Reserve Bank, in 

the first quarter of 2022, the median sales price of a home in the U.S. reached its highest point to date: 

$428,700. The price is a nearly 16% increase over the $369,800 median sales price just one year previously.  

 

The U.S. Census Bureau’s West region, which includes Arizona, California, and Nevada among 13 western 

states, experienced median sales price and year-over-year growth that exceeded national averages. For the 

first quarter 2022, the median sales price reached $557,200, a nearly 18% increase over the median price of 

$473,500 one year before.  

 

In its U.S. Home Price Insights report, CoreLogic notes that from March 2021 to March 2022 Arizona and 

Nevada were among the top 10 states for growth in home prices, seeing increases of 28.7% and 26.5%, 

respectively, while California also surpassed 20% growth. These states were also home to the top three urban 
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markets for growth, with Phoenix home prices rising 30.4% for the same period, followed by Las Vegas at 

27.4%, and San Diego at 25.8%; Los Angeles was the sixth-fastest growing metro U.S. market at 17.0%. 

 

FHLBank San Francisco members reinforce that broad data at the local level, with 83% reporting that the 

average home purchase price was up more than 10% as compared to a year ago. Only 17% felt that prices 

were holding steady.  

 

After a highly active real estate market in 2021—marked by bidding wars, cash offers, and waived home 

inspections—many member institutions are anticipating some tempering in the current season. Three-quarters 

of survey participants expect buying activity to decline. Among those who think activity will slow, 89% say that 

potential buyers are being deterred by market availability, while one-third also attribute the projected drop-off in 

activity to buyers being priced out of the market. 

 

One-quarter of survey participants expect market activity to increase this year, and they unanimously see 

momentum being driven by two key factors among buyers. First, buyers are keen to get into the market before 

mortgage rates rise more. Second, the housing market has only grown more competitive in recent years, and 

buyers are seeking to secure a purchase before the situation grows even more competitive. 

 

Traditional Buyers and Financing to Abound 

Most responding FHLBank San Francisco member institutions expect to see growth in one of two financial 

products. Half anticipate demand to increase for conventional conforming loans, while one-third expect the 

same from conventional jumbo loans. Non-qualified mortgages, or “non QM” loans were cited by one member 

as an area of potential growth, perhaps speculating that potential buyers who don’t fit the traditional mold 

established by the lending industry will persist and find alternative pathways to homeownership. Home equity 

loans were also mentioned as an area for potential growth. 

 

Additionally, the vast majority of member institutions expect that securing home financing won’t be a new 

experience for most loan seekers. Among survey respondents, 92% believe that the highest demand for 

financing will come from previous homeowners, with just one of 12 believing that first-time homebuyers will 

drive loan demand. Buyers in the market for second homes or investment properties are not expected to be 

significant drivers of financing demand. 
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Availability and Affordability Top Concerns 

The laws of supply and demand remain in full force, and member institutions largely cited the availability of 

affordable housing and the availability of stock overall as their top one and two concerns, respectively, 

regarding home financing in the next 12 months. Many urban areas, in particular, have been grappling with an 

affordable housing shortage, and even suburban and rural areas—which may have received an influx of new 

residents during a pandemic that enabled a shift to remote work—are considering some affordability issues as 

existing residents may be getting priced out of their local real estate market.  

 

Given the supply and demand imbalance, it is no surprise that increasing housing costs have been a reality 

and run a close third in top concerns among member institutions. Rounding out the issues that have member 

institutions concerned are the impacts of rising interest rates, trailed by decreasing demand. 
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A healthy housing market is a competitive one, but certain factors can impact the market environment. Survey 

respondents considered the availability of housing the chief factor in influencing the competitive environment. 

Trends of aging in place and gentrification followed as second and third most concerning, while the migration of 

talent followed in fourth and last. 

 

Buyers relying on traditional FHA loans appear to have limited options when it comes to giving themselves an 

edge in a competitive market. Obtaining pre-qualification remains one advantage. Buyers should also speak 

with their lender about minimizing closing times and potentially reducing closing costs to increase the appeal of 

their bid. Some member institutions noted that all cash offers are one of the best ways to stand out, because 

such offers provide sellers with greater confidence that a deal can go through, and they have the added benefit 

of avoiding costs associated with traditional FHA loans. 

 

About the Survey 
FHLBank San Francisco solicited feedback from its member institutions, which are located in Arizona, 

California, and Nevada. In total 12 valid responses were received, representing approximately 4% of FHLBank 

San Francisco’s membership. Among the survey participants, approximately 67% identify as a credit union, 

25% as a bank, and 8% as a savings institution. The brief survey of 10 questions was available online and 

administered from March 21 through April 8, 2022. 
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