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HOW FAST SHOULD MY SAAS BUSINESS BE GROWING?
 
Honestly, we have no idea how fast your SaaS business should be growing. But we can give you 
some idea of how fast other SaaS businesses are growing. The chart below shows the median 
revenue growth rates of private SaaS companies of different sizes in 2012. This data is based on 
information reported by SaaS CEO’s and investors when surveyed by SaaS Capital in Q1 2013.  

The overall median revenue growth was 35%.
 
Growth Rate by Company Size:  It’s just not meaningful, 

or realistic, to compare the growth rates of small early 

stage businesses to those of larger ones. Small dollar value 

revenue increases in early stage businesses can easily lead 

to triple digit growth rates, while the same is not the case 

in larger firms. We have seen dozens of  “over 200%” growth 

rate businesses that have revenue of less than a million. The 

growth is good, and real, but it really only becomes unique 

and exciting as a business reaches $2 to $5 million in annual 

revenue.

The other interesting aspect of this chart is the higher 

growth rates of SaaS companies with over $20 million in 

sales. We believe this is driven by a few factors. Above $20 

million in revenue, acquisitions are easier to execute and 

finance. Also, at above $20 million, theses companies have a runway to an IPO. This makes private capital easier to raise 

and puts the company on a clear path of strategically investing in growth.

Growth Rate by Capitalization:  Surprisingly, even when we control for company size, VC backed companies grew at 

exactly the same rate as all SaaS companies; 35%. Despite this, capital does appear to play a role in growth. Companies 

with no outside investors grew at only 21% for the year, while those backed by friends and angels grew at an 

astonishingly fast 50%. We don’t know if the source of capital drove the growth or visa versa, but it certainly appears 

that outside financing does help propel growth, and that a good number of high-growth SaaS businesses have chosen 

not to raise institutional capital. Not surprisingly, there were not enough SaaS businesses that had financed their 

growth primarily through debt for us to get an accurate read on their growth rate. Obviously, we’ll be keeping an eye 

on that data going forward. 
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About this report: 

In Q1 of 2013, SaaS Capital surveyed over 200 SaaS CEO’s and Investors about their company performance, financing 

decisions to-date, and operating results. This Research Brief is the first in a series of insights to be published using the 

data collected during the survey. 

For more information visit www.saas-capital.com. 

ABOUT SAAS CAPITAL 

Founded in 2006, SaaS Capital is the pioneer provider of alternative growth financing for SaaS companies. Our 

financing – structured as a line-of-credit that is tied to a SaaS company’s recurring revenue stream – leverages 

the unique cash flow needs of SaaS, functions as a long-term stable source of capital, and potentially eliminates 

the need for equity financing. SaaS Capital’s products provide more availability than traditional bank financing, 

and are structured with flexible terms to meet the needs of growing SaaS businesses. Through its partnership 

with DH Capital, SaaS Capital can also assist with a variety of M&A and capital raising advisory services. To learn 

more about SaaS Capital, visit www.saas-capital.com.
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