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Master Limited Partnerships 
Like most businesses in the Oil & Gas industry, Master 
Limited Partnerships (MLPs) are eager to improve 
efficiencies and remain compliant and still prosper in this 
volatile market. For example, with unstable commodity 
prices, the Alerian MLP Index was down as much as 
28.7% from 2015 to 2016 and down 7.42% from 
2013 to 2016*, it is easy to worry about the future of 
MLPs. However, many 
analysts and investors 
believe that in the long term 
MLPs remain attractive even 
in volatile market conditions. 
“One reason for this is that 
MLPs own irreplaceable 
assets which are supported 
by long-term contracts” 
-Hinds Howard, CBRE 
Clarion Securities. 

From a tax and compliance 
standpoint, MLPs are similar 
to other industry players 
since they own oil and gas 
pipelines, transportation 
and processing, refining, 
and storage sectors. But, as publicly traded investment 
partnerships, MLPs have significant fundamental 
differences in tax treatment that can create compliance, 
and regulatory challenges. 

In order to thrive in any market condition, MLP 
executives must be equipped with the right tools that 
give them a holistic view to make strategic decisions, 
to optimize distributable cash flow, to continue growth 
whether the market is in a downturn or experiencing 
recovery while still meeting their regulatory obligations.

Complexities Unique to MLPS 
Create Compliance Challenges
Few, if any, enterprise systems handle the issues that 
MLPs typically face, so the accounting team is forced to 
spend a lot of time in manual processes, working around 
the existing systems and struggling to pull together the 
relevant information from various data silos. Some of the 
unique compliance issues include: 

•  Upon selling MLP 
units, return of capital is 
converted to capital gain 
and taxed at long-term 
capital gain rates

•  MLPs defer tax on 
distributions as they are a 
return of capital

•  Keeping track of 
separate capital accounts 
for thousands of 
investors

•  Complex partnership 
transaction handling 
including technical 
terminations, asset drop 
downs, and disguised 
sales

•  Obtaining the granular level of detail at the right time 
from tax, accounting and finance departments

•  For a tax basis knowing which MLP assets might be 
the least productive but offer benefit if sold, written 
off, or abandoned 

With these and other differences, it’s no wonder 
that traditional systems aren’t equipped to meet the 
distinctive needs of MLPs.

“ The long-term growth 
prospects of midstream 
energy businesses remain 
compelling given the 
imperative to continue to 
invest as North America 
drives towards energy 
independence.”

– Rida Morwa 

Research Analyst, SeekingAlpha



A Solution Designed Specifically 
for MLPS 
Based on years of experience in the Oil & Gas industry, 
PowerPlan created a solution from the ground-up to 
address the unique compliance and regulatory needs of 
MLPs. Our proven approach overcomes the challenges 
of MLP special requirements by providing the following:

 •  Automation of complicated tax depreciation 
transactions thereby reducing reliance on external 
consultants and error-prone spreadsheets

 •  Standard reporting 
and exports to 
K-1 preparation 
systems that reduces 
tax depreciation 
preparation time 
and enables a quick 
turnaround at year end 
reporting

 •  What-if scenarios 
including transition to 
a C-Corp, Partnership 
simplification and 
consolidation

 •  Automation of the 
capture of regulatory 
data and storing it on a common, integrated 
platform

 •  Complex partnership transaction handling 
including technical terminations, asset drop 
downs, and disguised sales

 •  Like-kind exchanges and internally linked 
additional sets of books for 704 and 743  
tax-basis tracking

 •  Partial tax year calculations for mid-year 
transferring and balance reporting

 
These capabilities ensure the transparency that is 
especially critical for MLPs. For instance, executives can 
easily understand maintenance versus growth capex –  
one of the many details that can drive distributable cash 
flow for MLPs. 

PowerPlan delivers the 
insight, analysis and reporting 
capabilities stakeholders need 
to make decisions in the 
best interest of the company. 
It all adds up to powerful 
performance that drives 
results.

Contact us today to learn 
more about putting our 
proven solutions to work in 
driving compliance in your 
MLP.

“ We were aiming for a 10% 

ROI. PowerPlan brings so 

much expertise they delivered 

a 200% ROI on the project. 

They’ve gone above and 

beyond.”

– VP,  EQT Corporation
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