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Women are Underrepresented in the Investing World, But Their Status is

Changing Fast

Women are:

underrepresented in the
investing world, but this is
changing fast.

While various cultural and
social reasons contribute to
this shift, there is also a
more simple driver: rising
economic might.

2020

$22t

2014
$14t

Women-controlled
wealth in North America
(BMO Wealth Report)

Source: Visual Capitalist (https://www.visualcapitalist.com/unlocking-power-women-investing/).

51% $28.7t

Personal wealth in the Intergenerational wealth set
U.S. controlled by women to be inherited by women over
(BMO Wealth Report) the next 40 years (Forbes)
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Why Women May be Underserved by the Industry

Changing concerns—data from arecent survey by New York Life Investments sheds light on why women

may be underserved by the industry.

33%

Poor Performance

Women don't switch

27%

Poor Customer
Service

investment advisors
simply because of poor
performance—there are
other, more complex
factors involved.

Reasons

for Switching Financial Advisors
in the Past 2 Years
(among those who switched)

29%

Lack of Personal
Connection with
Financial Advisor

Source: Visual Capitalist, (https://www.visualcapitalist.com/unlocking-power-women-investing/
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Understanding the Needs of the Woman Investor
Key Obijectives

i

Short term liquidity needs Planning for financial Concern of outliving
independence retirement savings and social
security benefits
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Understanding the Needs of the Woman Investor
Importance of Legacy
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Establishing and preserving Leaving a legacy for their Planning for continued care
family wealth children
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Understanding the Needs of the Woman Investor
Socially Responsible Approach
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Social, political and environmental Gender diversity in senior management
issues are most important and boards of directors are key
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Connecting with the Women Investors

Instead of emphasizing performance, focus on needs and goals
= Understand their experience and factors specific to their lives

= Hone in on legacy planning and socially responsible investing

= Think of the relationship as a collaboration

= Utilize a holistic approach

= Understand family, caregiving demands, career, money goals, and risk tolerance
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Related Materials and More Information
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The Woman Investor
A Growing, Dynamic Market
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Engaging With the Woman Investor

The'Wormen's investment Market—How to Make the Cormection
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For any questions, please contact your Guggenheim Investments representative or call 800.345.7999.
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Disclosure

This material is distributed or presented for informational or educational purposes only and should not be considered a recommendation of any
particular security, strategy or investment product, or as investing advice of any kind. This material is not provided in a fiduciary capacity, may not be
relied upon for or in connection with the making of investment decisions, and does not constitute a solicitation of an offer to buy or sell securities.
The content contained herein is not intended to be and should not be construed as legal or tax advice and/or a legal opinion. Always consult a
financial, tax and/or legal professional regarding your specific situation.

This material contains opinions of the author or speaker, but not necessarily those of Guggenheim Partners, LLC or its subsidiaries. The opinions
contained herein are subject to change without notice. Forward-looking statements, estimates, and certain information contained herein are based
upon proprietary and non-proprietary research and other sources. Information contained herein has been obtained from sources believed to be
reliable, but are not assured as to accuracy. Past performance is not indicative of future results.

There is neither representation nor warranty as to the current accuracy of, nor liability for, decisions based on such information.

Guggenheim Investments represents the following affiliated investment management businesses of Guggenheim Partners, LLC: Guggenheim
Partners Investment Management, LLC, Security Investors, LLC, Guggenheim Funds Distributors, LLC, Guggenheim Funds Investment Advisors,
LLC, Guggenheim Corporate Funding, LLC, Guggenheim Partners Europe Limited, Guggenheim Partners Japan Limited, GS GAMMA Advisors,
LLC.

© 2024 Guggenheim Partners, LLC. All Rights Reserved. No part of this document may be reproduced, stored, or transmitted by any means without the express
written consent of Guggenheim Partners, LLC.
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